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Dod ge Deliveries fais 
50. 1% in the Third Quarter 
Over 1930, Says vanDer Zee 


General Sales Manager. anager. F eels ‘eels. Time at Hand~ to 
Discuss More Than 30 Million Employed 
And 6 Million Out of Work 


—‘‘That atiality} products, 





ETROIT, Oct. 14. fairly 


priced and aggressively merchandized, can be one of]; 


the most potent factors in enticing America’s hoarded wealth 
back into circulation is evidenced by the achievements of our 
dealer organizations in the third quarter just ended,” says 
A. vanDer Zee, general sales manager of Dodge Brothers 
Corporation, who reports that in the three months ended 
September 30 Dodge dealers delivered 50.4 per cent. more 


passenger cars and trucks than in the corresponding three 


monhths.a year ago. 

“It seems to me that the time has 
come for the country’s editorial 
writers-to pen more for the influ- 
ence of the thirty or forty million 
people who are regularly and gain- 
fully employed at the present time,” 
this. Middle Western sales executive 
commented, in referring to the 
countless 
written with the country’s 6,000,000 
unemployed as a basic theme. 

“They are the people who are en- 
joying an income;. they are the 
people who not: only can buy but 
must, if we are to emerge at all 
from the slough of curtailment. 

“I don’t mean to infer that they 


(Continued on Page 6) 


113,438 BUICK 8's 
REGISTERED DURING 
IST YEAR ON MARKET 


Flint, Mich., Oct. 14.—Total na- 
tional registrations of Buick cars 
for the period extending from 
August 1, 1930, to August 1, 1931, a 
period representing approximately a 
year of sales effort after the intro- 
duction of the Buick straight eight, 
were 113,438, according to statistics 
compiled by R. L. Polk & Co. The 
figures cover the forty-eight states 
and the District of Columbia. 

Some of the high lights of the pe- 
riod’s registrations are provided by 
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articles that have been/| 


OVERLAND SHIFT 
AIMED AT CLOSER 
DEALER CONTACT 


Toledo, O. Oct. 14,—A realignment 
of the general sales division of Wil- 


Jys-Overland, which promises to pro- 
vide 2 more intimate contact be- 
tween factery and the dealer or- 
ganization, has been announced at 
the home office in Toledo by N. A. 
Beardsley, general sales manager. 

Mr. Beardsley announces the ap- 
pointment of G. W. Madison and 
W. Ward Mohun as assistant sales 
managers. Mr. Madison, formerly dis- 
trict sales manager with headquar- 
ters in Cleveland, will be located at 
the home office to handle and su- 
pervise the internal functions of the 
sales department. Mr. Mohun will 
continue to direct activities of the 
commercial sales division, and in 
addition will assist Mr. Beardsley in 
the field and in passenger car sales 
matters and also contact Willys- 
Overland accounts who visit Toledo. 

This plan also provides for three 
new posts, to be known as divisional 
managers, and will be filled by E 
D. Knowles, F. M. Brown and R. E. 
Wedekind, former district sales 
managers. Knowles operated from 
Omaha, Brown out of Toledo and 
Wedekind at Louisville. 

Under the new arrangement these 


(Continued on Page 7) 





Late News Flashes 


New York, Oct. 14.—Fritz von Opel, German rocket car 
maker, has arrived in this country to confer with officials 
of General Motors Corporation, with which he has business 
agreement. 


a * 


Pa 


New York, Oct. 14.—Car loadings in the week ended 
October 3 totaled 777,837 cars, highest for any week so far 
this year, American Railway Association reports; loadings 
show increase of 39,808 cars over preceding week, but 193,418 


below like 1930 week. 


Fe * 


Ps 


Washington, Oct. 14.—Secretary of the Navy Adams 
states that if tests of the new dirigible Akron are suc- 


cessful a sister ship will be built. 


Denies reports that new 


budget will prevent construction of the second ship. 


” * 
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Cleveland, O., Oct. 14.—Iron Age says moderate im- 


provement in demand for steel from automobile, farm 
equipment, radio industries and railroads, together with 
better sentiment resulting from efforts of administration 
at Washington, presents somewhat brighter business pic- 
ture; operations unchanged at 29 per cent.; Erie inquiring 
for 35,000 tons of rails and L. & N. after 20,000 tons of rails. 


Col. A yres 


Sees Ray of Hope 





Through Piling Up of Bad 
News of Past Few Months 





M. halen Citroen hart |Sees Situation Paiva Past D. Depression Perform- 


M. Andre Citroen, president of 
the Citroen Motor Works of France, 
arrived yesterday on the Europa to 
attend the eighth annual confer- 
ence of major industries at which 
he will be a principal speaker. M. 
Citroen was accompanied by his 


wife. They will be guests of Mr. 
and Mrs. Walter P. Chrysler over 
the week-end. 


MOTOR LEADERS 
TO HONOR CITROEN 
AT N. Y. LUNCHEON 


New York, Oct. 14.—A luncheon, 
with a guest list that reads like the 
“Who’s Who of Motordom” will be 
held Friday noon in honor of Andre 
Citroen, president of the Citroen 


Motor Works, who is known as the 
“Henry Ford of France,” who ar- 
rived here yesterday on the Europa 
for his first visit to the United 
States since 1923. The luncheon will ; 
be held under the auspices of the 
National Automobile Chamber of 
Commerce. Dr. Nicholas Murray | 
Butler, president of Columbia Uni- 
versity, will act as host. 

M. Citroen on his arrival here 
yesterday told newspaper men that 
conditions in France were very fav- 
orable, with his company operating 
at about 90 per cent. of its normal 
output of 75,000 cars annually. His 
working force is being maintained 
at its normal strength of 25,000 men. 
Other industries in France, he said, 
are proportionately strong. He felt, 
however, that the abandonment of 
the gold standard by England would 
adversely affect French trade, in- 





ances, With the Greatest Darkness 
Before the Dawn 


Cs Oct. 14.—“We are getting the bad news 
behind us now with extraordinary rapidity,” says Col. 
Leonard P. Ayres, vice-president and business forecaster of 
the Cleveland Trust Company, in the bank’s mid-month 











review of the business outlook. 
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AUBURN’S GROWTH 
OUTLINED TO S. |. E. 
BY ROY FAULKNER 


Pittsburgh, Oct, 14.— Learning 
how to grow in a crowded industry 
has made it possible for the Auburn 
Automobile Company to attain out- 
standing achievements during the 
present strenuous period, R. H. 
Faulkner, president, told the Society 
of Industria] Engineers at a meeting 
in the Fort Pitt Hotel, Pittsburgh, 
this morning. 

The society is holding its eigh- 
teenth annual convention in Pitts- 


(Continued on Page 5) 


BALDWIN RUBBER 
PLANS CANADIAN 
FACTORY, SALES 


Pontiac, Oct. 14.—For the purpose 
of forming a Canadian corporation 
as a subsidiary of Baldwin Rubber 
Company, to manufacture and sell 
in Canada products similar to those 
sold by the company, a stockhold- 
ers’ meeting has been called at the 
local factory for 10 a. m. October 29. 
The company manufactures rubber 
floor mats and running boards for 
automobiles. 

In a letter to stockholders, Samuel 
C. Clark, president, says: “For sev- 
eral years the Baldwin Rubber Com- 
pany has enjoyed a steady growth 


___ (Continued on Page 5) 


Few months in our financial his- 
tory, says Col. Ayres, have produced 
more numerous important. business 
developments than this past Sep- 
tember. Great Britain and other 
nations went off the gold basis, im- 
portant wage cuts were announced, 
the American Legion voted not to 
demand additional bonus payments, 
Mr. Swope presented his plan for 
stabilizing industrial employment, 
the railroads presented a four-sys- 
tem plan and Japan carried forward 
hostilities against China. 

While these stirring events were 
taking place a series of new low rec- 
ords were being made in prices and 
production. Railroad loadings and 
earnings made new lows. The bank's 
industrial production index for 
August dropped to 21.1 per cent. of 
normal, a decisive new low. 

There is a negative kind of con- 
solation, says Col. /.yres, in the fact 
that we do not often have months 
characterized by so much impor- 
tant business news and “we never 
have many months in succession 
that produce so much bad news. 
Repeatedly in the past the final de- 
clines of long depressions have been 
marked by just such cumulative 
groupings of unfavorable develop- 
ments,” 

Col. Ayres takes a hopeful view 
of President Hoover’s ataempt to 
improve the credit situation. There 
has been increasing evidence in re- 
cent weeks, he says, that the most 
difficult an@ serious problems of 


this depression were credit prob- 
lems. 
“The fundamental] trouble,” com- 


ments this banker, “has been that 
credit was being restricted and cone 
tracted, instead of being expanded, 


(Continued on Page a) 








‘Staged Accident Tests 
Chicago Police Methods 


| CHicaco, Oct. 14.—Dramatics of 


an unusual nature were intro- 
duced yesterday for the edification 
of delegates attending the twentieth 
annual national safety congress, 
when by prearranged plan two 
drivers staged an automobile ac- 
cident on the lake front. 
Legal witnesses were theoretically 


cluding his own industry, but stated| absent and instead police experts 


that in his case the majority of his 
export sales were centered in Bel- 
gium and Holland. 

M. Citroen is accompanied by his 
wife. They will be week-end guests 
of Mr. and Mrs. Walter P. Chrysler 
at the Chrysler home in Great Neck, 
=. ‘2. 

Invited guests who are expected to 
attend the luncheon in M. Citroen’s 


(Continued on Page 6) 


instituted the latest crime detection 
methods such as photographed skid 
marks and tape measurements which 
along with testimony of the drivers 
was presented in court this morning 
at a mock trial to aid a judge to fix 
the blame. Those in charge of the 
demonstration reconstructed an 
actual accident which occured re- 
cently. 

Speaking at the psychology sec- 
tion, one of nineteen into which the 


convention is divided, Dr. Harold S. 
Hulbert of Chicago declared that 
95 per cent. of all accidents are due 
to man failure and he further an- 
alyzed this factor by stating that, 
“unhappiness produces fatigue and 
fatigue contributes toward inaccu- 
racy and accidents.” 

While recommending that all 
commercial vehicle drivers be com- 
pelled to take physical examinations 
periodically, F. C. Lynch, director 
of the Kansas City Safety Council, 
praised them as being far above the 
average in skill and care. 

“Little or no effort has been made 
to control the pedestrian, although 
I cannot understand why it should 
not be considered just as dangerous 
for a man on foot to go against the 


(Continued on Page 5) 
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Col. Ayres Sees Ray of Hope 
As ‘Bad News Piles Up’ 


(Continued from Page 1) 


percentage of decline was greater 
even than that of October of 1929, 
when the great bull market crashed. 
The decline in bonds was corre- 
spondingly severe. In the accompany- 
ing diagram the short verticle lines 
in the upper portion show the high 
and low records each month of the 
Dow-Jones averages of thirty active 
industrial stocks and twenty leading 
railroad stocks. The industrial aver- 
ages in September, 1929, reached a 
high of 381. The low point reached 
in October this year was 86. The 
decline in two years has been a little 
more than 77 per cent. The rail 
stocks dropped from 189 to 46, or a 
little less than 76 per cent. 

In the lower portion of the dia- 
gram the two lines represent the 
course of bond prices compiled from 
Dow-Jones averages. The serious 
decline in bond prices has come ex- 
ceptionally late in this depression. 


An upturn for bonds will be a 
most favorable development when it 
comes, for most business recoveries 
have been ushered in by rising bond 
markets and increased volumes of 
bond transactions, says Col, Ayres. 
“Perhaps it has begun,” he adds. 

A study of the cost of income 
from bonds and commercial paper 
during the past thirty-one years, as 
made by the Cleveland banker, 
shows that in 1920 an investment of 
less than $13 in commercial paper 
would have been necessary to return 
an income of $1 a year. In the 
summer of 1931 the corresponding 
investment would have been $57, or 
four and a half times as much. Va- 
riations over the thirty-one-year 
period were sharp, as shown by an 
accompanying diagram. 

In the case of railroad bonds, the 
amount of the investment required 
per dollar of income has been within 
narrower limits, ranging from $25 in 
1902 down to $14 in 1920. For both 
bonds and commercial paper, how- 
ever, the record in the present de- 
pression has been very different 
from that followed in earlier depres- 
sions. Under present conditions a 
high premium is being bid for short- 
term liquid funds, while bonds that 
cannot be turned into mediate 
credit through rediscounting at the 
Reserve banks are being sacrificed. 

Current stock prices in terms of 
earnings and dividends, according 
to another study, reveal that in 
early October prices were less than 
twelve times the dividends, com- 
pared with just less than sixteen 
times the dividends in September 
of 1931, which was about the nor- 
mal level in 1924, 1925 and 1926. 
Measuring stock levels by ordinary 
averages, it is pointed out that 
groups of representative industrial 
issues are selling higher than in 
1924, although still above quotations 
of 1921. Considered as multiples of 
earnings, industrial stocks still are 
high, Col. Ayres contends. 

In August of 1929 stocks were 
selling for almost thirty-two times 
the dividends and were yielding a 
little more than 3 per cent. Two 
years ago dividends were running 
at an annual rate of about 690 
millions and now are about 580 
millions. 

Outstanding common stock of 
twenty-five corporations that in 
1929 had a market value of over 
twenty-one billion dollars last 
month had declined to a little more 
than seven and one-half billions. 

At the peak of the market these 
stocks sold for about nineteen times 
earnings and last June for about 
seventeen times. This slight de- 
cline in the price-earning ratio 
illustrates the faith that the invest- 
ing public has in the future earn- 
ing capacity of stocks. The ratio is 
twice as high as it was from 1924 
to 1925. 


113,438 BUICK 8°S 
REGISTERED DURING 
1ST YEAR ON MARKET 


(Continued From Page 1) 


New York state, with 19,191 Buicks 
registered; California, 9,958; Penn- 
Sylvania, 9,919; New Jersey, 6,600; 

















and as long as this continued the |liquidity is one that is good banking 
depression would continue, for individual institutions, but bad 

“Virtually all strong financial in-| banking for the country as a whole. 
stitutions have been striving to at-|Its influence has been making for 
tain ever greater liquidity of assets.|lower security prices instead of 
They have been bidding competi-|higher ones and for the restriction 
tively for the inadequate supply ofjof new enterprise instead of its 
commercial paper and short-term!stimulation. The purpose of the 


TWO YEARS OF 
DECLINING MARKETS 





193i 


Federal obligations on which money; plan proposed by the President is 
could be borrowed at Reserve banks,/ to break the vicious circle of defla- 
but they have been reluctant to buy/tion and to substitute credit expan- 
or hold corporate bonds or to make | sion.” 

slow loans, no matter how sound the} During September the average 
ultimate security might be. prices of stocks fell by nearly a 


“This policy of seeking maximum] third, the review points out, and the 
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GO OD 


The Popular 


UV 


Now Greatly Improved 


You've used it before in your service station. 
You ve sold it to car owners. Now you'll like the 
new “Thermo Break-Not” better than ever and you'll 
now sell a lot more of them to your customers for 
it combines all of the popular features of the well 
known Break-Not Hydrometer with the latest im- 
provements in the scientific testing of storage bat- 
teries and is the greatest value ever produced in 
a@ storage battery tester for 


Here Are the New Features 


The new “Thermo Break-Not” is equi i 
an individual, quick-acting tel M =— 
direct-reading correction scale which corrects for 
the error that exists in the specific gravity of the 
battery acid caused by change in temperature. These 
two important features enable the operator to make 
tests with speed and scientific accuracy. 


The thermometer registers the 
the battery acid, the corréction ee . 
gience, exactly what to add to or subtract from the 
loat reading to get the exact specific gravity of 
the acid at the temperature at which it is tested, 
You need the “Thermo 
Break-Not” for your service OOo 
Station; you need it to sell to ° 

















car owners, Order from your 1.25 W Illinois, 6,360; Massachusetts, 5,840; 
Sy een avicg Tt be can't sup- Tue | Michigan, 5,637; Ohio, 4,917, and 
’ Rockies. Texas, 4,252. 


During this twelve-month period, 
Buick outsold its nearest competitor 
in the national running a ratio of 
four to one, the report states. 


E. EDELMANN & Co. 

2352 Logan Boulevard 

Chicago, 
U.S.A 
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SPARKS from DET ROI 


Graham Crashes Through 
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Ted Grace’s Secret 
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Ford Misquoted 
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NLY in one other instance, that of Eddie Rickenbacker, 
have I known that august body, the National Automo- 

bile Chamber of Commerce, to drop the bars as it did for 
George M. Graham last week, and grant show privileges to 
any one who had not established himself as a motor car 
manufacturer by having been in production for at least a 


year. There have been cases, for instance, like La Salle, 
which was a branch of an already growing tree, Cadillac; 
De Soto and Plymouth with Chrysler and Erskine with 
Studebaker, where there has been no red tape to cut, but with 
George Graham there was no quibbling on the part of his 
old N. A. C. C. colleagues. He was welcomed with open 
arms, given choice space on the second floor of the Palace 
and told that when he was ready he could give the names of 
his company and his car. Of course several members of the 
board had been taken into Mr. Graham’s confidence as to the 
reputation and financial responsibility of those sponsoring 
the enterprise, but the rest of us will have to wait a bit for 


the public announcement. 
7 x * 


T is most complimentary to Mr. Graham that he should be 
welcomed in this manner, but, then, on the other hand, 
jook at what he has done for the industry itself in the fifteen 
years he has been so prominently identified with it in high 
executive positions with Pierce-Arrow and Willys-Overland. 
Working for the good of the industry as a whole, there is his 
war record. He it was who led the fight against the proposed 
action of Congress to declare the automobile a non-essential ; 
he it was who represented the N. A. C. C. at Washington 
throughout this thrilling period. 

George Graham always has answered the call of his 
industry. He’s been an ardent and constructive worker in 
the highways cause. He has been the N. A. C. C. spokes- 
man at many big conventions and business gatherings, and 
it is a matter of record that he has been the only automobile 
man to make the main speech at an N. A. C. C. annual ban- 
quet, and that he also is the only orator who has had that 
honor twice. 

+ * * 

HE cat was let out of the bag Tuesday when the current 

issue of the weekly magazine founded by Benjamin 
Franklin appeared on the news stands. It busted wide open 
a secret Ted Grace has been guarding for several months, 
for there, in two colors, was the first bit of national advertis- 
ing of a concern-which has been twenty years in the automo- 
tive industry. The head of the Grace & Holliday advertising 
agency of Detroit was responsible for selling the campaign 
and the man with the business courage and sagacity to buy 
it was Paul R. Beardsley, secretary-treasurer of the Piston 
Ring Company of Muskegon, Mich. 

Of course the campaign has been built around the well- 
known merits of Quality Brand piston rings, and we must 
admit the first shot shows that Ted Grace has put real 
human interest into an article that as a general rule is hard 
to handle in that manner. Coupled with that is the unique 
space occupied—a page in two colors, with a one-column 
advertisement on the facing page, making it really a five- 
column ad. 

But here the unusual comes in. Following the acceptance 
of the campaign submitted by Grace and his associates, John 
L. Wierengo and staff of Grand Rapids, Mr. Beardsley 
imposed absolute secrecy. No one, not even the company’s 
salesmen, was advised, so when this week’s S. E. P. came out 
it was news to every one that after twenty years the Piston 
Ring Company has been won over to national advertising. 


Muskegon certainly is not selling the United States short. 
7” . ” 


HE fuss the farmers of Baraga county, Michigan, have 

been making over the report that Henry Ford intended 
firing married men employees who did not plant gardens has 
produced from W. J. Cameron, a company spokesman, a state- 
ment that Mr. Ford’s remarks were misconstrued. What 
the magnate did say, Cameron writes the farmers, was that 
it would be a good thing all around if his men took more 
pride in their homes, followed by a suggestion that lawns 
and gardens are well worth while. 
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Dealer’ s Analysis Boosted Service Sales 





Ford Dealer i in Decal 0.,| 
Makes Survey of Own! 
Business to Find Weak’ 
Spots; Safety Lane. 
Equipment and Cus- 
tomer Control Chart! 
Found Big Aids | 

= : ‘ 
Y making a careful analysis of 
the service department of his | 

business, Mark Johanning, manager | 
of the Transportation Twins, Ford | 
dealer of Dayton, O., has been | 
able to boost his service sales as | 
much as $100 a day. During the 
months of September, October and 

November of last year, shortly after | 

the changes made by Mr. Johanning 

as a result of his survey of his own 
business became effective, a healthy 
increase in sales through the service 
department was felt. The succeed- 
ing months also showed gratifying 
gains. 

Mr. Johanning began as early as 

August of last year to lay the 








\ 
MARK JOHANNING 


groundwork for changes to meet 
the obvious decline in profits which 
was beginning to make itself felt. As 
a result, a customer control chart 
was installed, a live follow-up sys- 
tem was employed, high-speed 
equipment was used to _ insure 
economical handling of the custom- 
er’s car, mechanics were placed on 
a commission basis and the super- 
visory force was placed on a per- 
centage basis of the gross profits. 

Complete safety lane equipment 
was also installed, which, although 
expensive, according to Mr, Johan- 
ning, has paid for itself many times. 
In conjunction with the safety lane 
equipment, Transportation Twins 
has a very interesting and efficient 
manner of tabulating the cost per 
mile for every customer. 

Immediately after heads of the 
service department had been placed 
on a commission basis service sales 
began to climb. The men in the 
shop work on a 60-40 basis, their 
share being 40 per cent. Previously 
their income had depended entirely 
upon the ability of the service man- 
ager and the order writer, and, 
realizing this, Mr. Johanning placed 
the managers and order writers on 
a Similar basis. According to Mr. 
Johanning, one of the effects of this 
new plan was to give the men a 
higher incentive to sell the high- 
profit operations on items. For tn- 
Stance, when a customer has driven 
his car 12,000 miles, it is suggested 
that he have the valves ground. In- 
numerable other opportunities for 
associate selling also arise as the 
result of the men being alert to 
every possibility of increasing profits. 

The new Weaver customer con- 
trol chart Mr. Johanning considers 
one of the simplest and most ef- 
fective sales weapons in making 
regular customers of casual ones. 
The chart shows clearly the custo- | 
mer'’s mileage, the amount of work 
he has done on his car and 
whether his service was satisfac- 
tory to the extent that he returned 
for additional service. 

This chart, which is about four 
feet long and two feet wide, is cov- 
ered with white paper, ruled with 
spaces for the names of customers 
in the service department with no- 





Selling Used Buses 


MONEY 


In your pocket 
Bargain Buses 


At lowest prices ever in New England 


Any of these Studebaker buses can skow you big profits. 
Not quite new, they will be at least 9-10 as valuable to you 


as a brand-new bus. 
price. 


into perfect condition. 


Yet they are available at about half 
If you buy them at these levels, you need not write 
off anything for depreciation in the next’ 18 months. 
have becn used only as demonstrators. 
just a few thousand miles of service. 

Here they are: 


Two 
The others have seen 
We have put them all 


No. 1—1i8-passenger, de kixe type, seats extra large and 


Been slightly used as demonstrator. 


Couldn’t 


Ideal for ‘tours or luxurious inter-city 


comfortable. 
be told from new. 
} transportation. Half price buys it. 


No, 2—21-passenger inter-city parlor-car type. 
Demonstrator use only. 


condition. 


Beautiful 
Half price takes it. 


Nos. 3 and 4—Two 16-passenger parlor-car type buses. Mile- 


age very 


than half original price. 


low. Near new in appearance and performance. 
Not one-tenth of their life has been used. 


For sale at less 


See, write or telephone 
Lawrence Early, Commercial Car Manager 


STUDEBAKER 


Sales Company of Boston 


1295 Boylston Street 


Kenmore 3170 


THE STUDEBAKER SALES COMPANY of Boston, Mass., has started 
something new in newspaper advertising. Above is reproduced copy 
aimed to sell used buses 


tations of all work done. An ef- 
fective means of follow-up is em- 
ployed and, in cases where the cus- 
tomer has neglected to have his 
car looked over for any length of 
time, he is reminded with a post- 
card that Transportation Twins is 
sincerely interested in taking care 
of his car. If there is no response, 
a personalized letter is sent, then a 
telephone call, and finally, a per- 
sonal repesentative is sent. In each 
case the contact is made pleasant 
and courteous, and a friendly busi- 
nesS-like attitude is maintained at 
all times. 


HOFFMAN SEES NEED TO 
SPEED TRAFFIC COURTS 


Trenton, N. J., Oct, 14.—Harold G. 
Hoffman, commissioner of motor 
vehicles, said today that the new 
law prohibiting justices of the peace 
hearing traffic cases in communities 
having a police recorder was “great- 
ly interfering with enforcement of 
the laws in New Jersey.” 

The commissioner pointed out 
many recorders are already over- 
burdened with work and some sit 
only one night a week and are not 
available at other times to hear 
traffic complaints, 

“While the advisability of giving 
jurisdiction to justices of the peace 
has often been questioned,” said the 
commissioner, “it is an undeniable 
fact that they are generally avail- 
able at any time to hear cases.’ 


BOUTON RESIGNS POST 
WITH INDIAN MOTOCYCLE 
Springfield, Mass., Oct. 14.—The 
resignation of W. Stanley Bouton, 
assistant sales manager, is an- 
nounced by the Indian Motocycle 
Company, Springfield, Mass., through 
James A. Wright, general sales man- 
ager. Mr. Bouton had been with 
Indian since 1919, and has left to 
take up another type of work, 


NEW STUDEBAKER 
TRUCK DEALER 
APPOINTMENTS 


South Bend, Ind., Oct. 14.—Stude- 
baker Corporation announces the 
following new dealerships: 

Hanson Brothers, Mount Vernon, 
Wash.; Roy Brooks, Vineland, N. J.; 
C. Molz & Son, Syracuse, Kan.; 
William J. Sweeney, Daly City, Cal.; 
Palmyra Auto Service, Palmyra, 
Pa.; Yeiser Auto Company, Myers- 
town, Pa.; 
Service, Grand Rapids, Mich.; Mor- 
ganfield Machine Works, Morgan- 
field, Ky.; Service Garage, Bards- 
town, Ky.; Walter A. Hoffman, 
South Manchester, Conn.; Advance 
Motor Sales, Inc., Fond du Lac, 
Wis.; Main Street Garage, Carlisle, 
Ky. 


WILLYS DEALERS IN 
TOLEDO REDUCE PRICES 





TO BOOST EMPLOYMENT | 


Toledo, Oct. 14.—All Toledo deal- 
ers of the Willys-Overland Com- 
pany are advertising price reduc- 
tions of 10 per cent. to 25 per cent, 
on new current models, following 
the recent announcement by the 
factory that it would produce cars 
in excess of requirements during 
the remainder of the year to pro- 
vide employment for its workers. 

Delivered price of the fully 
equipped Willys 6 sport sedan has 
been reduced by $156 to $549; Willys 
6 coaches, $71 to $579; Willys 6 
four-passenger coupe, $136 to $564; 
Willys 6 two-passenger coupe by 
$121 to $549, by $100 on Willys- 
Knight custom de luxe and stand- 
ard sedans and by $75 on Willys- 
Knight coaches. 


United Motors Products | 





| secretary-treasurer, 


‘ FORM BRAKE SERVICE 
STATION ASSOCIATION 


Toronto, Canada, Oct. 14.—Brake 
service station operators of this city 
have formed themselves into an as- 
sociation under the name of Safer 
Brakes Association. A. C, Meville of 
Toronto Brake Service is president. 
Vice-president is E, C. Maunder, 
Wheel and Rim Company Ltd.; 
L. C. Wright, 
manager of Toronto branch of 
United Motors Service, Inc. Mem- 
bership includes the majority of the 
larger brake servicing operators of 
this city. 

Safer Brakes Association is formed 
with a view to working on a co- 
operating basis regarding the ad- 
vertising of brake service, exchange 
of credit data among the members, 
and to co-operate with local and 
provincial police in the checking and 
inspection of brakes, and to protect 
the public against the use of inferior 
materials and unskilled labor in 
brake repair work. 


PUBLIC SERVICE BUYS 
TWO MORE BUS LINES 


Trenton, N. J., Oct. 14.—The Pub- 
lic Service Interstate Transportation 
Company has been given permission 
by the Public Utility Commission to 
take over operation of the River- 
side-Camden-Philadelphia bus line 
of B. J. Magyire, Inc, and the 
Philadelphia-Camden-Browns Mills 
line of the Pennsylvania General 
Transit Company. The Riverside 
line operates through Merchantville, 
Pensauken Township, Delaware, 


Chester, Mount Laurel, Moorestown, 
| Hainesport, Northampton, Lumber- 
ton and Pemberton, and the Browns 








Mills route takes in the townships 
of Pensauken, 
Delran. 


Cinnaminson and 


CHAIN STORE TAX 
CASE CLOSED BY 
SUPREME COURT 


Washington, Oct. 14.—Decision of 
United States Supreme Court not to 
rehear the Indiana chain store tax 
case definitely ends the matter and 
makes its decision of last May final. 

At that time the high court held 
as non-discriminatory the law 
which, in effect, places higher taxes 
on chain stores than on independ- 
ently operated ones, with the taxes, 
which are collected as license fees, 
ranging higher in proportion to the 
number of stores operated by a com- 
pany. 

Review of the case was asked by 
Chester H. Jackson on behalf of the 
estate of Lafayette A. Jackson, 
which operates more than 200 chain 
Stores in Indiana. 

Despite the fact that the decision 
in this case sets a precedent, Chief 
Justice Hughes announced the de- 
nial of a rehearing without further 
comment. 


DAY-ELDER PARADE 
IN THREE COUNTIES 


Newark, N, J., Oct. 14—To bring 
home to the public the fact that 
Day-Elder motor trucks are built in 
New Jersey and that local labor is 
used exclusively in their manufac- 
ture, the National Motors Manufac- 
turing Company of Irvington, in 
conjunction with many local con- 
cerns, staged a truck parade through 
Essex, Union and Passaic counties 
last week. Eighteen vehicles were 
in line behind a band of music. 
Kresge Department Store, the Pru- 
dential Insurance Company, Reid 
Ice Cream Company and Insel é& 
Insel were among the local com- 
panies to contribute the services of 
their Day-Elder trucks. 


Community Spirit 





THE GRAMAN MOTOR SALES 


506-08 West 3d St., Davenport, Ia., 


funds notice which precipitated a run on 


We Will Take 
Your Check 


On the American or any other Dav- 
enport bank to apply as down pay- 
ment or for the balance due on any 
used car in our stock. 


We Have Faith im 


Davenport Banks 


All used-car prices have been re- 
duced. Take advantage of this 
SPECIAL OFFER 


Grampp Motor Sales Co.: 


CHRYSLER DISTRIBUTORS 
506-08 West Third Street 










COMPANY, Chrysler distributor, 
demonstrated its ability to boost 
community faith and incidentally garner business on the side, when # 
Davenport bank was compelled to post a sixty-day withdrawal-of- 


another bank. The ad 


reproduced was run at the peak of the run on the ban} and empha- 


sized that checks on any Davenport banks were good ; 


t jkis place of 


business 
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Spreading Employment 

NE of the interesting pieces of business which came up 
O before the recent members’ meeting of the National 
Automobile Chamber of Commerce was the report of a com- 
miitee on employment. The gist of the report, which was 
enacted into a resolution to be forwarded to all member com- 
panies, was that “each company be urged to spread its pay- 
rolls over the greatest number of persons possible.” 

While spreading emptoyment entails considerable extra 
work and some annoyance on officials who have to take care 
of the execution of the plan, this ought not to deter com- 
panies this winter. Giving a thousand men half-time work 
is very much better for the community at large than keeping 
five hundred men on full time and leaving the other half 
without means of support. 

This coming winter is likely to be a difficult one in the 
automotive industry until full production schedules get under 
way. In the sales end of the business there will be hardship 
until the spring buying season opens. The best brains in our 
industry believe that 1932 is going to see the upturn in motor 
vehicle sales. R. H. Grant of General Motors told us just 
the other day that his company would certainly sell more 
units in the first half of 1932 than it did in the same period 
of the present year. Our task in the automotive industry is 
really to carry over the maximum number of workers until 
the break comes. 

While the resolution of the N. A. C. C. meeting is 
addressed, of course, to members of that body, Automotive 
Daily News earnestly urges all its readers to adopt the 
method of spreading employment in their respective estab- 
lishments, in so far as is possible. 


H otel Exhibits 


N a recent bulletin to its membership the show committee 
of the Motor Equipment Association has some interesting 


things to say. 

“While it may be true,” says the committee, “that there 
are advantages to exhibitors in following these shows (the 
national shows at New York and Chicago), and setting up 
their exhibits in nearby hotel rooms, in the long run they are 
tearing down the very institution that makes their hotel 
shows succesful. They are taking the narrow and selfish 
attitude, and, in a great international industry such as ours, 
surely it behooves each and every one of us in any way related 
to the automotive business to take a broad view and do all 
we can collectively to back up and make outstandingly suc- 
cessful these focal events known as the nationa] shows.” 

This year, more perhaps than at any time in automotive 
history, it is vitally important that the shows go over with a 
bang. Certain conditions warrant a very real hope that 1932 
is going to bring better things to the automotive industry. 
Our backlog of needed replacements is large and growing 
day by day. There is reason to hope, now that constructive 
steps have been taken, that general conditions next year will 
show definite signs of amendment. 

To get the benefit of all the favorable factors in the 
situation, the year should start with the most successful 
shows our industry ever has had. The public generally will 
judge the condition of the industry by the success or failure 
of the national shows, not by what happens in hotel rooms. 

It is a case of every shoulder to the wheel this year, and, 
if some personal sacrifice is necessary, surely no one will 
begrudge it if the national shows start the year off with 
a ringing message of automotive enthusiasm, 








Hudson St. 



















GOME days ago Automotive Daily 


readers to express their opinions on the much discussed question of 
whether longer discounts would help the retail merchant in the present 
The refglies printed herewith give an excellent idea of the 
division of opinion that exists among dealers on this subject at the present 


situation. 


time.—The Editor. 


Sees Money Hoarding Now 
Prolonging 


By A. M’CONAUGHEY 
Oakland-Pontiac Dealer, Washing- 
ton, Pa. 

I have read articles in your paper 
that are very similar to articles pub- 
lished in many other papers relative 
to the cause of the depression. Each 
article gives a different way to re- 
lieve the situation. You have not 


asked me for my opinion, but I fig- 
ure that I have the right to express 
myself the same as anyone else. 
The depression has been fathered 
by our newly rich, who made money 


so easily during our prosperous boom 


times that they did not really know 
how they were making it. When the 
first cloud of depression burst on 
this unsuspecting crowd of order- 
takers, they crawled into their holes, 
then tried to pull the holss in after 
them. Now that they have had time 
to think, they are peeping out. They 
are afraid to come out. They are 
asking the President of the country 
to play Moses for them, to lead them 
back to those prosperous times, but 
at the same time allow them to keep 
their spoils. They are moral cow- 
ards, who are afraid to put any of 
their ill-gotten profits back into cir- 


| COMING EVENTS| 


OCTOBER 
00-80—-Chtonge. 1, Nationa) Safety Coun- 


cil. 
14-16—Pittsburgh, Pa. Society of Indus- 
tria) Engipeets. convention. 
14-15—Albany, N. ¥. New York Automo- 
bile Dealers Association, convention 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 
15-24—London, England. Internationa: 
Motor Exhibition. Oivmpis Hall. 
ee tl. National Hardware 
Association, convention. 
22-28—Prague, Czecho-Siovakia. Interna- 
tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna- 
tional Avtomebiie Exposition. 
23—New York City. American Iron and 
Steel Institute, convention. 
27-28—Chicago, Ill. American Railway As- 
sociation. Motor Transport Di- .ion. 
meeting. 


NOVEMBER 


5-14—London, England. International Com- 
mercial Motor Transport Exhibition, 
Olympia Hall 


10-12—-Chicago, Ill, American Petroleum 


Institute, annual meeting, Hotel 
Stevens. 

28-Dec. 9—Brussets. Belgium. Automobile 
Salon. 


29-Dec. 5—New York, N. ¥. Automobile 
Salon, Hotel Commodore. 

30-Dec.4—New York City. American So- 
ciety of Mechanical Engineers, an- 
nual meeting. 

DECEMBER 

7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. 
stitute of Chemica! Engineers, meet- 


American In- 


ing 
JANUARY 
9-16—New York City, National Automobile 
Chamber of Commerce, Nationa! 
Automobile Show. 
9-17—Los Angeles. Annua) Automobile 


Show of the Los Angeles Motor Car 
Dealers Association 
10-13—Chicago. National Wheel and Rim 


Association, annual convention, 
Edgewater Beach Hotel. 
11-14—Detroit, Mich. American Roaa 


Builders Association, 
convention and show 

16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annua] show 

16-23—Buffalo, N. ¥. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., 174th Regiment 
Armory. 

13-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 


twenty-ninth 


sociation. 

17-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 


22-30—New York. National Motor Boat 
Show, Grand Central Palace. 

23-30—Minneapolis. Annuai Automobile 
Show of Minneapolis Automobile 
Trade Association. 

23-30—Pittsburgh. Annual automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 

30-Feb. 6—Cleveland. Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 

30-Feb. 6—Chicago, Ul. National Automo- 
bile Chamber of Commerce, Nationa! 
Automobile Show. 

30-Feb. 6—Chicago, Ul. 
Hotel Drake. 

FEBRUARY 

Annual Automobile Show 

St. Paul Automobile Dealers, Inc. 

13-20—Kansas City, Mo. Annual] Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association, American 
Royal Building. 

13-20—Los Angeles, Cal. Automobile Salon 
Hote] Biltmore. 

22-March 5—San Francisco, Cal. 
bile Saion, Palace Hotel. 


Automobile Solon. 


6-13—St. Paul. 


Automo- 


As Our Readers See It 










































News asked a number of its dealer ;something that is useful, employ 
labor to make it, then employ sales- 
men to sell it. Try to lose sight of 
those big profits for the present. 
let us be contented with a small 
profit, or even none at all, for the 
present. If you are rich in this 
world’s goods, you certainly owe a 
lot of your successful accomplish- 
ments to others. You cannot possi- 
bly take anything with you when 
you leave this old world, so why 
net show your appreciation for oth- 
ers by offering them a chance to 
work and keep their self-respect? 
Just a word of warning to those 
of you who have money and read 
this. You may wait too long. I 
am afraid that neglecting to help 
to correct these conditions may 
bring on a condition that would 
jeopardize your chance of retaining 
indefinitely your wealth, power and 
influence. I am not writing this as 
a threat or as the mouthpiece of 
any political organization. This is 
just a statement of the cold-blooded 
facts as I see them. I am employ- 


Depression 


culation until they are guaranteed 
an opportunity to have more profit. 

Twenty-five men in this country, 
who control at least 30 per cent. of 
the wealth of the country, could 
change the conditions instantly if 
they wished to do so. The depres- 
sion is more a psychological condi- 
tion than anything else. The peo- 
ple are frightened. If they have a 
few dollars, they are afraid that if 
they should part with one of them 
they would never have an opportu- 
nity to get another dollar to take its 
place. The fellow with a lot of dol- 
lars is in exactly the same position. 
He does not have confidence in 
himself, or in his ability to use his 
money wisely. He has absolutely 
no regard for his fellowmen or his 
country. The almighty dollar is the 
thing that he worships, and especi- 
ally the dollars that he has now. 

“America, the Land of the Free 
and the Home of the Brave.” That 
looks all right when one is reading 
it sitting in a big arm-chair in one 
of our millionaire’s homes. We have 
millions of men who are good Amer- 
icans, not only in name, but they 
are Americans from the heart out. 
They would fight to protect America 
with their lives, to protect you who 
have exploited their labor. 

Put some of that money, which 
you call yours, back into circulation, 
not in the ‘orm of a pension or 
charity, but give them work. Let 
them at least earn a living while 
you are waiting for another oppor- 
tunity to add to your already too 
large share of this world’s goods. 
The money is right here in this 
country—plenty of it—so that every 
man, woman and child could have a 
decent, respectable living. Suppos- 
ing that you could not make as 
much profit as you did in the past, 
surely you do not want to kill these 
people off entirely. You may have 
another opportunity to make larger 
profits later should you offer a little 
encouragement during these terrible 
times. 

I mentioned above that it is the 
psychological effect that is neces- 
sary to bring back into circulation 
those closely guarded dollars that 
fear has locked up. In a time of 
depression we need salesmen, men 
who are fearless, men who have 
confidence and faith in the Al- 
mighty, not week-kneed order takers 
who are afraid of the sound of their 
own voices. They are only able to 
follow in a beaten path. Let’s have 
a demonstration of a real true- 
blooded American who is ready to 
take a chance, put some money into 
circulation so that these poor devils 
may have a chance to earn a living. 
You will get your reward presently, 
whether you do or do not. Think it 
over! 

If you have money, put part of | 
it back into circulation, buy some- | 
thing, something that will be useful | 
to you, and thereby furnish em- | 
ployment to some one who helps | 
make it. If you have enough so! 


ing every man that I can, with 
every dollar that I can get my 
hands on. 





is Very Good Sir* 


In fact, Hotel Fort 
Shelby is proud of its 
entire menu. Its four 





restaurants offer the ulti- 


mate in service... and 


*] 


your choice of a variety 
of tempting and delicious 
dishes at surprisingly, 
reasonable prices. 
q Hotel Fort Shelby’s pre- 
ferred location... beauti- 
ful, commodious rooms 
... inviting lobby and 
reasonable rates con- 
tribute, also, to its popu- 
larity. 4900 units .. . all 
with servidor and private 
bath. Rooms as low as 
$3.00 per day .. . suites 
$10.00 and upwards. 


Motorists ore relieved 
of their avtomobiles 
at the door without 
service charge. Write 
that you can employ labor to make | for free road map, and 
NL ET your copy of “Aglow 
PLANNING EXPANSION | with Friendliness,” 
Pittsburgh, Pa., Oct. 14.—The Cru- | tliat ne 
cible Steel Company of America has stenemag Hager, 
purchased from William A. Smith! 
the property at Putney Way and! 
52d Street, for $305,000 cash. The! 
property is 265 by 650 feet, and ex- | 
tends to the low water line of the! 
Allegheny River. It was acquired | 
for contemplated expansion pur- 
poses. 


ALLOWS ADDITIONAL BUSES | 
Camden, N. J., Oct. 14.—Additional | 
buses were placed in service Octo- | 
ber 1 by Public Service Co-ordinated 
Transport on the crosstown and 
Cramer Hill routes as the result of E. J. BRADWELL, Manager 
the survey made by City Trans- DETROIT 
portation Supervisor Horace B. 
Beideman, which disclosed inade- | » AGLOW WITH FRIENDLINESS “ 
quate service on both lines. 
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Staged Accident Tests 


Chicago P 


e- 


(Continued From Page 1) 


lights as a man in a car,” said Emil 
A. Dannemann, who, as division 
manager of the Parmelee System, 
has given much study to traffic 
problems. 

He urged also that both commer- 
cial vehicles and passenger cars 
should be thoroughly inspected be- 
fore licenses are issued. 

If history repeats, as seems quite 
likely, an increased run of industrial 
accidents threatens when re-employ- 
ment begins on an extensive scale, 
in the opinion of Marvin A. Heldt 
of the Budd Wheel Corporation, 
who told the automotive and mach- 
ine shop section that precautionary 
measures should be undertaken im- 
mediately in industry to forestall 
such a possibility. 


PRESENT RAILROAD 
ILLS NOT TRACED 
TO MOTOR TRUCKS 


Cleveland, Oct. 14.—The present 
difficulties of the railroads are not 
due primarily to truck competition, 
declares Col. Leonard P. Ayers, 
statistician and economist of the 
Cleveland Trust Company, following 
a study of the respective carrying 
capacity of freight cars and motor 
trucks. 

The carrying capacity of all 
freight cars is about twenty-one 
times as great as that of all motor 
trucks, Col. Ayres estimates. 

While no accurate data are avail- 
able showing the ton-miles of carry- 
ing actually accomplished by the 
two methods of freight transporta- 
tion, the best estimates, says the 
Cleveland banker, indicate that the 
ton-miles of the freight cars may be 
about thirty times as great as those 
of the motor trucks. 

“There are more motor trucks on 
the public roads of this country 
than there are freight cars on the 
railroads,” says Col. Ayres. ‘“More- 
Over, most of uS see many motor 
trucks many times a day, but we 
see freight cars only occasionally. 
Probably it is because of simple but 
direct influences such as these that 
most of us have fallen into the easy 
assumption that the motor trucks 
are serious competitors of the rail- 
roads in the business of carrying 
the freight of the country from 
place to place. In reality the motor 
trucks do only a small part of the 
hauling of freight, and most of that 
which they do is confined to short 
distances.” 

Lessithan 10 per cent. of all motor 
trucks: used are common carrier 
trucks; it is pe@nted out. 

The: fact that most trucks are 
relatively light vehicles used on 
farms and for city deliveries ac- 
counts in part for a low aggregate 
carrying capacity. About three- 
quarters of the trucks now in use 
are Fords and Chevrolets, this study 
discloses. 

“There is no doubt,’ comments 
Col. Ayres, “that trucks are carry- 
ing some freight that the railroads 
‘would like to have, but it may well 
be that the aid they render the 


railroads as a supplementary freight | Austins have shown over 
carrying agency more than offsets; and over again that they 


the loss they cause the roads by 
direct competition. 

“However this may be, it is clearly 
true that there is no present pros- 
pect or possibility of motor trucks 
supplanting the railroads in carry- 
ing the bulk of the freight that must 
be transported. 

“Nearly three-quarters of the 
freight moved consists of such com- 
modities as coal, ore, lumber and 
agricultural products, which must 
be carried in bulk for long hauls 
and at low transportation costs. 
For such service we must continue 
to rely on the railroads. 

“The present difficulties of the 
railroads are not due primarily to 
truck competition, but to two other 
causes. The first is that the pro- 
duction of freight has fallen to al- 
most unbelievably low levels and the 
second is that the freight rates 
allowed the roads are too low.” 





CLASSIFIED ADVERTISEMENTS 
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BALDWIN RUBBER 
PLANS CANADIAN 
FACTORY, SALES 


(Continued From Page 1) 





in the volume of Canadian business, 
both with motor car companies hav- 
ing parent companies in this coun- 
try and with customers outside of 
the motor car field. We _ believe 
Canada offers a good market for 
the company’s products and in some 
respects a natura] market. 

“After October 1, a very substan- 
tial amount, if not all, of such busi- 
ness from Canadian customers will 
be lost due to application of provi- 
sions of the Canadian tariff act 
unless some action it taken whereby 
the company’s products can be com- 
pletely manufactured in Canada. 

“With this in mind, executives 
have made an_ investigation of 
manufacturing conditions in the 
province of Ontario. This investi- 
gation has brought about a proposal 
from certain Canadian interests to 
organize a Canadian corporation to 
be known as the Baldwin Rubber 
Company of Canada, Ltd.” 

The stockholders’ meeting is to 
approve steps taken by the execu- 
tives and to authorize the financial 
set-up of the new organization, 
which is to be capitalized at 
$225,000. 


ee 


figures* 


and the bantam has plenty of others. 
smart lines and pleasing appearance. 
in the crowded traffic lanes of the city. Its smooth rid- 
ing performance on the rough back roads of the country. 


2k 


can maintain a rate of 40 
miles to the gallon. The 
| average motorist gets only 
12.12. This figure is com- 
puted on a basis of figures 
| supplied by the American 
' Motorists’ Association, and 
| the Automobile Chamber 
of Commerce. 









ENGINES! 





| 


campaign. 


Bantam Engines available for industrial use. 





AUBURN’S GROWTH 
OUTLINED TO S. |. E. 
BY ROY FAULKNER 


(Continued From Page 1) 


burgh this week. The Auburn} 
executive, wno was the main speaker 
of the convention, accredited the 


phenomenal record of the company 
to good management plus the ability 


to quickly see a trend and capitalize | 
on it; traditional production econ- | 
omy and flexibility of product and | 


manufacturing. “While the industry 
as a whole shows a loss of ap- 
proximately 40 per cent.,’ Faulkner 


said, “Auburn’s increase has been 
nearly 250 per cent. Already we 
have built and sold nearly 20,000 


more cars this year than 
the entire year of 1930. This has 
been done at a record profit too, 
for in the first three quarters we 
have earned $16.77 a share on our 
stock. Our entire program is one 
of giving greater value than ever 
before, making the public’s dollar 
buy more. We believe that if busi- 
ness generally would adopt that 
practice the so-called depression 
would end quickly.” 


BAY STATE GAS TAX 
IN SEASONAL DECLINE 
Boston, Mass., Oct. 14.—September 
receipts from the gasoline tax fell 
off about $250,000, compared with 
August last, but show a gain of 
$539,062 over the total to September 


30 last year. The number of gallons|& Shibla 
increased over two million over the | operates 


total consumed in September, 1930. 


The Austin driver travels on less than 
gasoline used by the average motorist. 


during | 





Now can say... 
4 the gas” 
with an Austi 


PATERSON’S NEW BUS 
REGULATIONS APPROVED 
Paterson, N. J., Oct. 14.—Paterson’s 
new “skip-stop” scheme for buses, 
recently adopted by the Board of 
Public Works, has received the ap- 
proval of the state traffic commis- 
sion, according to announcement by | 


City Clerk Edward DuPree. The | 
plan must now be approved by the | 
Public Utility Commission, and when | 


that has been done it will be put | 
behind | 


into effect. The purpose 
the new arrangement, which will do 
away with many bus stops in the 
downtown section, is to speed up 
traffic movement. 


TAKES LONG LEASE 

Jamestown, N. Y., Oct. 14.—The 
Love Motor Sales, Inc., Ford dealer- 
ship, has acquired a long-term lease 
on the garage and service station 
at East 2d and Winsor Streets. The 
building has been remodeled into an 
up-to-date salesroom, with complete 
servicing facilities. The firm was 
previously located in leased quarters 
at 42 Taylor St. Harold F. Love is 
president and general manager. 
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KENNERLY OF OLDS ~ 
NEW HEAD OF D.A.D.A. 
SERVICE MANAGERS 


Detroit, Oct. 14.—S. W. Kennerly 
of the Olds Motor Works was elect- 
ed president of the D. A. D. A. 
Service Managers’ Association at its 
annual meeting, being elevated from 
| the office of vice-president. 

Charles Fisher of the Graham- 
| Paige Company of Michigan was 
|mamed vice-president, with Elmer 
Reinhardt, Oakland Motor Car 
Company; Charles Clemons, Buick 
Motor Company, and Norman 
Strachan of the Cass Motor Sales 
as the other members of the direc- 
torate. W. D. Edenburn is secre- 
tary and treasurer. Elmer Rein- 
hardt was the retiring president. 

The D. A. D. A. Service Managers’ 
Association holds monthly meetings 
for the discussion of the problems 
of the service execurives. The next 
meeting will be November 10, when 
the subject of anti-freeze solutions 
will be discussed with an address by 


'a chemist preceding the discussion. 





HEARING ON BUS LINE 


Trenton, N. J., Oct. 14—The right 
of Public Service to carry passen- 
gers by bus between Atlantic City 
and Asbury Park was questioned at 
a hearing before the Public Utili- 
ties Commfssion on a complaint of 
illegal operation made by the Gray 
Line Auto Company. Complaint 
also was made against the Pillion 

Bus Company, which 
between Lakewood and 
Asbury Park. 


Vs the 
It’s a 


strong claim, and one you can support with 


to convince your prospects. 


This low cost of Austin driving is a big sales point 


There are seven Austins now for prospects to choose 
from. Prices are attractive to the buyer and allow a real 
profit to the dealer and distributor who handles the line 
working hand in hand with Austin sales and publicity 
Write us and find out about the Austin 
franchise in your vicinity. 


“Tue AMERIEAN 


THE AMERICAN ‘AUSTIN CAR COMPANY, INC., BUTLER, PA. 


Write Dept. K. 


For instance, its 
Its easy handling 










FISK TO SHUT DOWN 
FOR 2 WEEKS’ PERIOD 
Springfield, Mass., Oct. 14.—The 
Fisk Rubber Company announces a 
two weeks’ close, due to seasonal in- 
fluences, and the time will be de- 
voted to taking inventory. Plant 
will close October 16 and during the 
layoff everything will be got in order 
for the winter production. Outright 
closing for a period was favored in- 
stead of putting short-time schedule 
into effect. 





PRICES 
Business Coupe 
Standard Coupe 
Runabout 
De Luxe Coupe 
Cabriolet 
Panel Delivery 
Quarter-Ton 
Pick-Up Delivery 325 


All Prices F. O. B. 
Butler, Pa. 


$330 
395 
395 
445 
475 
450 




















50.4% in the Third Quarter 


(Continued from Page 1) 


should spend all that they earn. 
That’s not good policy even in the 
best of times. But I do think, as 
others before me have advocated, 
that they should buy unstintingly, 
and, what is more important, regu- 
larly, at least the necessities that 
they have been denying themselves 
—shoes, clothing, household equip- 
ment, ect. 

“Manufacturers and retailers have 
already contributed their bit in 


reducing prices to meet the read- 
justed status of business,” continued 
Mr. vanDer Zee, “but they can’t do 
it all, nor even any more. Those 
who are working, those who have an 
income and money in the bank, must 
co-operate to complete the cycle. 
If such a wave of concentrated, 
nation-wide buying could be started 
and maintained, I am _ confident 
that the mental hysteria that has us 
in its grip at the present time would 
soon vanish. Money in circulation 
is the life-breath of industry and 
commerce and unless it can continue 
to flow, indusiry and commerce are 
stifled and ultimately the resulting 
discomfort affects every individual 
in the country.” 

Illustrative of 


CANADIAN 6. M. T. C. 
TO BUILD TRAILERS 
AT WALKERVILLE, ONT. 


Toronto, Canada, Oct. 14.—The 
addition of trailers to the General 
Motors truck line in Canada has just 
been announced by H, H. Henchel, 
president and general manager of 
General Motors Truck and Coach 
of Canada, Ltd., Walkerville, Ont. 

Both four and six wheel trailers 
and a complete line of semi-trailers, 
as well as bodies, will be constructed 
in the company’s body plant at 
Walkerville. All bodies will be cus- 
tom built, designed especially for 
whatever line of business they are 
to be used. 

Three chassis are included in the 
four and six wheel trailers, ranging 
from 16,000-pound axle rating and 
a three to five tone pay load to 
45,000-pound axle rating and a pay 
load capacity of from eleven to sev- 
enteen tons. Four wheel trailers 
are built, both reversible and non- 
reversible. 

All trailers on the General Motors 
line are of the semi-automatic type, 
providing simplicity and permitting 
greater pay load. The fifth-wheel 
principle employed in these trailers 
makes use of a rocking upper fifth 
wheel, instead of a lower. As a 
result, the two halves of the fifth 
wheel always rest flat against each 
other through all changes in posi- 
tion between truck and trailer, elim- 
inating line contact, which shortens 
fifth wheel life. 


CHRYSLER EXPORTS 
IN FIRST 8 MONTHS 
CAIN OVER 1930 


Detroit, Oct. 14.—Exports of pas- 
senger automobiles built by Chrys- 
ler Corporation increased from 16.8 
per cent. to 19.3 per cent. of the 
unit exports of the automobile in- 
dustry (exclusive of Ford) during 
the first eight months of this year, 
as compared with the same period 
last year. In August alone exports 
of Chrysler Corporation amounted 
to 95.3 per cent. of what they were 
in August a year ago and constitut- 


the attraction a 


ed 27.6 per cent, of the 
mentioned above. 

This year’s increase in export 
sales has been largely due to im- 


proved demand in Scandinavian 
countries, England, Denmark, Hol- 
jand and Belgium. The figures 
available thus far, however, include 


to only a small extent export ship- 
ments of the company’s new float- 
ing power Plymouth, which did not 
really start until August. 

In the first eight months of 1931 
Chrysler Motors exported over 3,000 
trucks, and while this was only 69.5 
per cent. of last year, shipments to 
Europe alone increased 58 per cent, 


exporis | Fin 





quality product has even in stressed 
times, Mr. vanDer Zee referred to 
the sales success of the new float- 
ing power Plymouth, which with 
Dodge passenger and commercial 
vehicles, is distributed by Dodge 
dealers. Although revolutionary in 
design, the Plymouth won immediate 
acceptance. 

“Sales figures mounted immedi- 
ately in evidence of the oft-asserted 
Statement that people recognize 
quality and value and will buy when 
they are so convinced. This new 
car was introduced at the turn of 
the third quarter,” he recounted, 
“and when the quarter had ended, 
figures disclosed that Dodge dealers 
had distributed 157.6 per cent. 
more Plymouths than they did a 
year ago. The full extent of this 
achievement can be realized only 
when it is remembered that they 
did it at a time when prospects were 
fewer. It may be paradoxical, sales 
increasing when purchasing activity 
was diminishing, but it conclusively 
proves the remedy suggested—that 
quality and@ value are immediately 
recognized and will sell when ag- 
gressively merchandized.” 

Retail deliveries of the new Dodge 
six and eight, in July, August and 
September, reached a total of 100.6 
per cent. of sales during the same 
three months in 1930, with trucks 
mounting to 103.8 per cent. 
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Dodge Deliveries Increase 


MOTOR LEADERS 
TO HONOR CITROEN 


AT N. Y. LUNCHEON 


(Continued from Page 1) 


honor at the Union League Club 
Friday are: 

Alvan Macauley, president, Na- 
tional Automobile Chamber of Com- 
merce and president Packard Motor 
Car Co.; Walter P. Chrysler, presi- 
dent, Chrysler Coropration; Alfred 


H. Swayne, vice-president, General 
Motors Corporation; A. J. Brosseau, 
president, Mack Trucks, Inc.; Alfred 
P. Sloan, Jr., president, General 
Motors Corporation; Roy D. Chapin, 
chairman of board, Hudson Motor 
Car Company; E. L. Cord, chair- 
man of board, Auburn Automobile 
Company; A. R. Erskine, president, 
Studebaker Corporation; Robert C. 
Graham, vice-president, Graham- 
Paige Motors Corporation; Charles 
D. Hastings, chairman of board, 
Hupp Motor Car Corporation; F. J. 
Haynes, vice-president, H. H. 
Franklin Manufacturing Company; 
William E. Metzger, vice-president, 
Federal Motor Truck Company; L. 
A. Miller, president, Willys-Over- 
land Company; C. W. Nash, presi- 
dent, Nash Motors Company; Rob- 
ert W. Woodruff, chairman of 
board, White Motor Company; 
Byron C. Foy, president, De Soto 
Motor Corporation; John L. Pratt, 
vice-president, General Motors Cor- 
poration; Donaldson Brown, vice- 


president, General Motors Corpora- 


tion; J. H. Schumann, Jr., president, 
General Motors Acceptance Cor- 
poration; W. C. Durant, president, 
Durant Motors, Inc.; Alfred Reeves, 
general manager, National Automo- 
bile Chamber of Commerce; 

Henry Ittleson, president, Com- 
mercial Investment Trust Company; 
Howard Wynegar, president, Com- 
mercial Credit Corporation; George 


W. Davidson, president, Central- 
Hanover Bank; William L. Colt, 
president, Automobile Merchants 


Association of New York; Vincent 
Bendix, president, Society of Auto- 
motive Engineers, and president, 
Bendix Aviation Corporation; E. T. 
Satchell, president, Motor and 
Equipment Wholesalers Association; 
Walter C. Teagle, American Petro- 
leum Institute and president, Stand- 
ard Oil Company of New Jersey; 
Charles M. Schwab, president, 
American Iron and Steel Institute 
and chairman, Bethlehem Steel Cor- 
poration; J. D. Tew, president, Rub- 
ber Manufacturers Association and 
president, Goodrich Rubber Com- 
pany; E. P, Frederick, American 
representative of M. Citroen; Dave 
Hennen Morris, chairman, Foreign 
Relations Committee, Automobile 
Club of America; George L. Brun- 
ner, president, Motor and Equipment 
Manufacturers Association and 
president, Brunner Manufacturing 
Company; Thomas B. Henry, presi- 
dent, American Automobile Associa- 
tion; Charles B. Warren, National 
Automobile Dealers Association and 
president, Warren-Nash Motor Cor- 
poration; C. A. Musselman, presi- 
dent, Chilton Class Journal Com- 
pany; Ray Sherman, editor, Motor; 
Alexander Johnston, editor, Auto- 











motive Daily News; Frank Roche, 
publisher, Automobile Topics. 

The purpose of M. Citroen’s visit 
to the United States is to attend the 
eighth conference of major indus- 
tries, at which he ic to be a prin- 
cipal speaker. During his stay M, 
Citroen will have an audience with 
President Hoover at the French em- 
bassy in | Washington. 


| 200 FOREMEN ENTER 
OAKLAND COURSE IN 
EXECUTIVE TRAINING 


Pontiac, Oct, 14—With 200 fore- 
men, superintendents and plant 
executives enrolled, an executive 
training course has been started at 
the Oakland-Pontiac plant here, 
Five conference groups have been 
formed, using the course in depart- 
ment management prepared by the 
General Motors Institute of Tech- 
nology at Flint. Meetings are held 
once a week, 

Conference leaders include E. H. 
Kramer, personnel director; F. W. 
Mowbray, superintendent of the mo- 
tor plant; R. G. Rogers, foundry 
superintendent; W. H. Eddy, master 
mechanic, and W. H. Van. 

Preceding the weekly meeting a 
master session of all key executives 
is held to map out policies and dis- 
cussions. G, T. Christopher, vice- 


president in charge of operations, is 
presiding over the master sessions. 





CUMULATIVE NEW PASSENGER CAR REGISTRATION STATISTICS, SEPTEMBER, ’31 
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Delaware | 2 | 21| 
Florida | 22/ l 41 
Illinois | 120; 5| 269] 
Maryland | —«i14 } 85 
Minnesota} _20! | 80) 
Montana | 2 9| 
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So.Dakota| —_—| 3] «17 
Wisconsin | —_30| 4, 
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Delaware | | 6| 1| 9| 7 | | 28 | 17| | 8| | 
Florida | 3 t| 24 5; +a] 9| l 1] 202] 57 4| 14| | 
Illinois | 13,15, 205 41,207] ~—«*1107 613, ~S«138] 283, 27,181 4| 
Maryland | 1| 1) 46| 14 28 | 20 2 1} 232) «96, ~+ 111i 45] | 
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S.C. | £42 | 10 9 5] 5| fe 8 oe 5} sd 
S.D,"30 | 2 6 17 9) 52] 4| | 61] ail 4 28| Fda 
Wis., "30 | 4,22] ~=«14 68, 93| 26 2 12217] ~~] 184 
» ‘ 32| 6 57| 
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“Not in production at that time. 
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Direct Advertising 





at the lowest 
sebeotion 
tenally lew prices. 


Crees 400 


OOFEe Cee teereeneres 


1930 Ferd 2 Door Seden 


motor like new, ex- 
rather, spotless $345 


Steal box, 
closed cab. Can net 
be told 


SPECIAL 










| 


| Exploding The 


MYSTERIOUS 
“Resale Value” 


find listed, with year and mode!, and description, Mede! 
ees In hietery. There ie net another 
of Medel A Fords such as this selling at auch sense- 


HERE ARE THE PRICES 


Fedber, dsluze] New, has never beep > 


& ~ whee 1 FA 
$3 5 new peint eon 


Of “High Resale Values” Selling At “Lew Actual Prices” 


Mathey Chevrolet Co. 


USED CAR DEPARTMENT 





















1931 Ferd 2 Deer Sedan 






bramd Dew Cale cesssscvese $525 






1929 Ford 2 Deor Sedan 
D Gare Dive fateh and's 
sensational Price tag....... $24 
1928 Ford 4 Deor Sedan 







Has had wonderfyl care, en 
im black with justa + 75 
touch of red trim.......+0- 

1928 Ford Sport Roadster 






Rumble seat. trim lines, speedy 
motor, low mileage. Fin- $225 
ished in @ two-tone tan... 


1930 Ferd 114 Ton Track 








DISPLAY 


445 IOWA ST. 






A DISPLAY AD. unusual in character, featuring the used-automo- 

bile department of the Mathay Chevrolet Company, Dubuque, Ia., 

and devoted exclusively to the “resale-value” proposition and stress- 

ing exceptional values, has something to say about “Down go prices.” 

“De they?” is the question propounded, and it goes on to itemize a 

list of prices, with the invitation to visit the display of high resale 
values at low actual prices 





ARIZONA 
Reo— Weaver Garage, Prescott; 


Evans & Willis, Douglas; G. H. 
Reed, Tucson. 
CALIFORNIA 


Graham-Paige— Charles J. Nee- 
land Company, Beverly Hills; Byers- 
Orum, Inc. (distributor), Modesto; 
John Neuschaefer, Glendale; E. A. 
Levreau & Co., Long Beach; A. E. 
England, San Francisco. 

Reo—Kenneth B. Robertson, Mer- 
ced; Monte Vista Garage, Hemet; 
Hitterdale Motor Company, Hunt- 
ington Beach; Ray’s Garage and 
Service Station, Graham Avenue; 
Gilliland Motor Car Company, Co- 
rona; Ryan & Oakley, Santa Cruz; 
Record Garage, San Jacinto. 

Studebaker—B. & J. Garage, Par- 
lier; Dick Morey, Porterville; Dick 
Morey, Dinuba; Dick Morey, Lind- 
say; Dick Morey, Tulare; Corcoran 
Garage, Corcoran. 

CANADA 

Reo—H. B. Anslow, Campbellton, 
N. B.; FP. Roy Sutherland, Frederic- 
ton, N. B. 

COLORADO 

Reo—Mountain Motors, Fort Col- 
lins; Tony Mantelli, Trinidad. 

FLORIDA 

Graham-Paige—Ahlgrim & Lytle, 
Winter Park. 

Reo—Bailey Auto Company, Wau- 
chula; Orange Blossom Motor Com- 
pany, Inc., Sarasota. 

IDAHO 

Reo—Reynolds Motor 

Coeur d’Alene. 
ILLINOIS 

Marmon—Holmes & Anderson 
Motor Sales, Rockford; Raming 
Sales and Service, Berwyn. 

Reo—DuQuein Motor Car Com- 


Company, 


pany, DuQuein; E. E. Evans 
Garage, Tuscola; Parr’s Garage, 
Washington. 

INDIANA 


Reo—Carney-Reinhard, Inc., Terre 
Haute; Schanke Motor Company 
(distributor), Evansville. 

: ee analy Fender, Bed- 
ord. 





New Dealer Appointments 
By States and Makes 





IOWA 
Studebaker—Crowell Motor Com- 
pany, Ames. 
KANSAS 
Studebaker—C. Molz 
Syracuse, 


& Sons, 


KENTUCKY 

Graham-Paige—George B. Willis 
Motor Company, Bowling Green. 

Reo—Canfield Motor Company, 
Richmond; Bourbon Garage and 
Supply, Paris; W. B. Day Motor 
Company, Mount Sterling; Bacon 
Brothers Company, Frankfort; Carl 
Musser, Cynthiana; People Motor 


Car Company, Harrodsburg; The 
Cannon Ball Transit Company, 
Pikeville. 

LOUISIANA 


Graham-Paige—Louisiana Motor 
Car Company, New Orleans. 
Reo—S. W. McCranie, Bessier 
City; T. J. Shepherd & Son, Or- 
leans; Cookburn Motor Company, 
Estherville. 
MARYLAND 


Reo—Julian P, Robinson, Cecilton. 
MASSACHUSETTS 


Reo—Reo Sales Corporation (new 
branch), Boston. 
MICHIGAN 
Reo—Davidson’s Motor Sales, De- 
troit; G. B. Cornell, Mount Pleas- 
ant; George Matthews, Alpha; J, D. 
McLaughlin, Ewen. 


MINNESOTA 
Studebaker — Waelen Brothers, 
West Duluth. 


W. H. MOORE JOINS 
LE BLOND SCHACHT CoO. 
New York, Oct. 14—W. H. Moore, 
former sales manager for Diamond 
T Motor Car Company, New York, 
has been appointed New York 
branch manager for the Le Blond 
Schacht Motor Truck Company of 
Cincinnati, O. Mr. Moore comes to 
the Le Blond Schacht company with 
more than twenty years of experi- 
ence in the motor truck industry, 
having entered this field in 1909 
with B. A. Gramm at Bowling 


Green, O. 





OAKLAND-PONTIAC 
EASTERN DIVISION 
CONTEST WINNER 


Pontiac, Oct. 14.—Marking the end 
of a six-week period of intensive 
rivalry between dealers in the 
nation-wide Oakland-Pontiac sales 
organization, a sales contest closing 
September 30 was won by the East- 
ern division, it was announced here 
today. That division led the West- 
ern division by 24.4 per cent. of 
quota. The winning zones included 
Pontiac, Boston, Buffalo, St. Louis, 
Chicago, Philadelphia, Pittsburgh, 
Washington, Atlanta and Indianap- 
olis. 

With 128.8 per cent. of the na- 
tional quota attained in terms of 
demonstrations, appraisals and sales 
between August 21 and September 
30, sales officials expressed them- 
selves satisfied with the success of 
the campaign. 

Final results showed 571,159 dem- 
onstrations had been made by 
Oakland-Pontiac dealers and retail 
salesmen during the campaign. 
More than 72 per cent. of those to 
whom cars were demonstrated sub- 
mitted their present automobile for 
appraisal, showing their interest to 
be sincere. A total of 33,476 cars 
were sold at retail. This figure in- 
cluded 1,219 Oaklands, 6,783 Pon- 
tiacs and 25,474 used cars. 

Ample advertising and promo- 
tional aids backed up the campaign. 
A comprehensive national adver- 
tising campaign told a colorful story 


of Pontiac “riding comfort” and 
Oakland “performance.” 

The campaign was known as the 
Pink Mitten Contest. Winners were 
entitled to wear gloves and losers 
to don a pair of “pink mittens.” 

One of the highlights of the con- 
test was the large number of used 
car sales. In all, 25.474 used cars 
were sold. 


'GENERAL ELECTRIC 
ORDERS FOR 9 MOS. 
ARE $202,700,016 


Schenectady, Oct. 14.— Orders 
received by the General Electric 
Company for the first nine months 
of 1931 amounted to $202,700,016, 
compared with $267,651,832 for the 
corresponding period last year, Ger- 
ard Swope president of the com- 
announced today. 

Sales billed for the nine months of 
1931 amounted to $206,138,967.01, 
compared with $287,886,541.05 for the 
corresponding period last year. 

Profit available for dividends on 
common stock for the first nine 
months of 1931 was $30,753,850.14, 
compared with $42,518,708.56 for the 
first nine months last year. 

The profit available for common 
stock for the nine months is equival- 
ent to $1.07 per share in 1931 and 
$1.47 per share in 1930 on 28,845,927 
shares outstanding in both periods. 
The quarterly dividend is 40 cents a 
share. 





G. E. NAMES ERLICHER 
AS PURCHASING AGENT 
Schenectady, N. Y., Oct. 14— 
Harry L. Erlicher, who entered the 


OVERLAND SHIFT 
AIMED AT CLOSER 
DEALER CONTACT 


(Continued From Page 1) 


employe of the General Electric 
three executives will maintain a 
close contact with their district sales 
managers, 

Arthur Torgler comes from Wash- 
ington to take over territory for- 
merly covered by Mr. Brown; James 
Galbraith, former assistant manager 
of the factory branch in New York, 
succeeds to Mr, Madison’s territory 
with headquarters in Buffalo; L. G. 
Goebel, district sales manager at 
Memphis, is transferred to Omaha 
in the same capacity; James Teale 
is promoted to district sales man- 
ager with Louisville as headquarters, 
and Ralph Schutt is transferred to 
Memphis from New Orleans as dis- 
trict sales manager. 

Prior to announcing the new ap- 
pointments, which are effective im- 
mediately, Mr. Beardsley made public 
the resignation of F. L. Wiethoff, as 
assistant general sales manager of 
the company. Mr. Wiethoff has 
been associated with Willys-Over- 
land for a number of years and 
leaves to accept a position with a 
Detroit company. 





Company as an office boy in the 
purchasing department, has been 
appointed purchasing agent, suc- 
ceeding L. G. Banker, who retired 
on October 1 after completing forty- 
three years’ continuous service with 
the company. 


One reason why 


NASH 


Eight registrations already 


have passed those of every 


other builder of Eights but one, 
is that for $955 f. o. b. factory” 
Nash has a big 5-passenger, 


4-door, Eight sedan with sound- 


proofed body and chassis, 


synchro-shift transmission, 


silent second, and 9-bear- 


ing, high compression motor. 


(373 


*SYNCHRO-SHIFT FREE WHEELING 
IS OPTIONAL IN THIS SERIES OF NASH CARS AT ONLY $20 EXTRA 
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New Attachment Permits 


Spherical Turning on 
LeBlond Lathe 





NEW LE BLOND Spher 


For rough and finish turning 
spherical surfaces, the R. K. Le 
Blond Machine Tool Company, Cin- 
cinnati, O.. has developed an at- 


tachment of simple construction, 
designed for precision work at a 
maximum rate. The design features 
rigidity, centralized control, ease of 
set-up and a large size range. 

The attachment is supported on 
an extra heavy plate type carriage 
which permits the use of a large 
bearing surface for the tool slide 
plate. The plate is revolved by a 
worm gear drive which has a reduc- 
tion ratio of 160 to 1 between the 
worm and gear, thus giving a smooth 
feed, which is said to be. entirely 
free from torsonial vibrations. 

The entire operating cycle is con- 
trolled from the apron. The lever 
H actuates the multiple disc clutch 
which starts and stops the spindle. 
The hand wheel D, when revolved in 
the direction shown, feeds both the 
front and rear tools into the work; 
this result is accomplished by using 








ical Turning Attachment 


|a left-hand thread to actuate the 
front tool slide and a right-hand 
thread to actuate the rear tool slide. 
The lever N actuates the positive 
feed clutch and the handle P is 
used to change the direction of the 
feed. The crank L is used to re- 
volve the table back to the starting 
position after the cut is complete. 
Speed variations are obtained by the 
handle K, which actuates a motor 
controller. 

Set-up is very simple, since the 
rear tool can be set to depth by the 
cross feed screw D, and. the final 
adjustment for the front finish 
turning tool can be made by the 
top slide screw S without moving 
the rear. tool. This construction 
also reduces the time to change 
from rough to finish cut, since it is 
only necessary to index the front 
tool block. 

This attachment: is designed to 
take a large range of work and is 
desirable for spherical work where 
accuracy and high production are 
desirable. 





Expect Heavy Attendance at 


S. A. &. Transportation Meet 


EW YORK, Oct. 14.—A heavy 

attendance is anticipated at the 
annual transportation meeting of 
the Society of Autometive Engi- 
neers, which will be held at the 
Shoreham Hotel, Washington, D. C., 
October 27 to 29, through the co- 
operation of other national trans- 
portation societies. 

Among the other bodies which 
have expressed their intention of 
sending delegates to the convention 
are American Electric Railway Asso- 
ciation, The American Railway As- 
sociation, American Petroleum In- 
stitute, National Motor Bus Oper- 
ators’ Association and the National 
Electric Light Association. 

As in. previous’ transportation 
mectings, the Motor Coach and 
Motor Truck Activity Committee is 
in charge of arrangements and has 
provided an interesting program for 
the three-day session, which will 
open on Tuesday and close Thurs- 
day evening. 

A resume of 
follows: 

TUESDAY, OCTOBER 27 

Morning Session, 16.30 o’Clock 

“Some Problems of the Motor- 
Transportation Executive”—Relation | 
between transportation executive} 
and the manufacturer; advantages 
of centralized control; recognition | 
of the transportation executive and 
improving his status; by T. L. 
Preble, S. P. A. Truck Corporation: 
prepared discussion. 

Afternoon Session, 2 o’Clock 


“Co-ordination of Railroad and 
Highway Transportation” — What! 
economically sound co-ordination | 
would be; influences and conditions 
which now prevent it; effects of 
competition; means of economically 
replacing wasteful competition’ by 





the program is as 








sound co-ordination; by S. O. Dunn, 
editor Railway Age. 

Summary of 1931 Truck Legisla- 
tive Activities—Effects of design 
and operation of commercial vehi- 
| cles; complicating the problems of 
operators and shippers; obsoleting 
equipment through unwise legisla- 
tion; safeguarding interests of truck 
and bus industry by guiding design 
and protecting operators’ invest- 
ments; by Pierre Schon, General 
Motors Truck Company. 


| Evening, 7.30 o’Clock 


Inspection trip to plant of the 
| Washington Railway and Electric 


Company. 
WEDNESDAY, OCTOBER 28 
Morning Session, 9 o’Clock 

“Commercial Application of Diese] 
Engines in Motor Vehicles’—Com- 
parative dynamometer and _ road 
tests of heavy-duty Diesel and gaso- 
line engines; economic possibilities 
of Diesel engine applied to vehicle 
operation; practical advantages and 
disadvantages; comments on Diesel- 
fuel probems; by G. A. Green, Gen- 
eral Motors Truck Corporation; pre- 
pared discussion. 

“Chassis Lubrication” — Various 
lubricants and methods of using 
them on chassis, engine, axle and 
transmission; practical need for 
uniform methods and fewer lubri- 


| cants; by A. J. Scaife, White Motor 


Company; prepared discussion *by 
W. H. Herschel and M. D. Hersey. 
Afternoon, 12 o’Clock 

Visit to White House to meet 
President Hoover, followed by in- 
spection tour at National Bureau 
of Standards; meet the President at 
12.30 p. m. sharp. 


Evening Session, 8 o’Clock 
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Doing for Business’”—Personnel, or- 
ganization and equipment of the 
bureau for scientific solution of 
technical and industrial problems; 
by Dr. G. K. Burgess, director 
United States Bureau of Standards. 


THURSDAY, OCTOBER 29 
Morning Session, 10 o’Clock 
“Relation of the Motor Coach 
Body to the Chassis’—Factors of 
chassis construction affecting body 
design; their co-ordination in com- 
plete vehicle design; by R. W. 

Naegle, Bender Body Company. 
“Relation of. the Motor Coach 
Chassis to tke Body”—Comfort and 
appearance. as essential as speed, 
reliability and safety; body and 
chassis weakness and how rem- 
edied; bus characteristics treated as 
a unit, with bodies.the basic con- 
sideration; trend toward compact- 


ness of components and engine ac- | 


cessibility;. by G.°H. Scragg, Inter- 
national Motor Company. 


Afternoon Session, 2 o’Clock 


“The Equipment and Operation of 
Fleet Repair Shops Versus Manu- 
facturers’ and Commercial Repair 
Shops”—A report on and analysis of 
a broad survey of fleet servicing 
methods and set-ups; self-main- 
tenance versus service station main- 
tenance for different classes of 
operation analyzed; suggestions for 
improving fleet maintenance meth- 
ods; by J. M. Orr, Equitable Auto 
Company. 

Evening, 6.30 o’Clock 


National Transportation Dinner— 
With. co-operation of Washington 
and Baltimore sectigns of the so- 
ciety;’ toastmaster, William P. Mac- 
Cracken, Jr., chairman Washington 
section; principal speaker, name 
and subject to be announced later. 

“Getting Something for Nothing” 
—By Roe :Fulkerson, author and 
humorist. 


CHAIN PRODUCTS — 
ANNOUNCES NEW 
ANTI-FREEZE 


The Chain Products Company. 
Cleveland, Ohio, manufacturer of 
Hodell Mo-lyb-den-um tire chains 
and Hodell limberoil, has recently 
announced a new anti-freeze. The 
new product is known as Hodell 
Anti-Freeze and is now being mar- 
keted after exhaustive road and 
laboratory tests. 

According to the manufacturer, 
the new product has the following 
advantages: Complete protection 
against freezing; can be used season 
after season, does not collect sedi- 
ment or corrosion; actually prevents 
rusting of cooling system; non-evap- 
orating; lasts all winter; harmless 
to Duco or other finishes; may be 
used early in.the season to protect 
against sudden freezing; does not 
boil over; contains no calcium- 
chloride, salts or other injurious 
chemicals and will not cause short 
circuits; is non-inflammable; will 
not overheat motor; will not foam. 

Hodell Anti-Freeze will be mar- 
keted through the same channels as 
Hodell tire chains and Hodell lim- 
beroil. 


ALUMINUM INDUSTRIES 
ISSUES NEW CATALOGUE 


Cincinnati, O., Oct. 14—Aluminum 
Industries, Inc., has issued a new 
water pump catalogue, available to 
all jobbers, which is original in that 
field, in that it contains complete 
progressive sizesPenabling jobbers to 
locate parts without difficulty. It 
contains a complete listing of all 
passenger cars, including 1931 types, 
and covers all makes of motors. 

The new catalogue places the 
water pump line on the same basis 
as other replacement parts, and the 
fact that it is being issued at the 


outset of the winter season makes 


its appearance opportune. 
INSTALLS EQUIPMENT 
Newark, N. J., Oct. 14.—Arrow Ma- 
Company has installed a 
Waddell truck and bus main bear- 
ing boring bar. This new tool will 
take care of six or cight cylinder 


“What the Bureau of Standards Is} bus and truck motors. 
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Cadillac Develops New 
Metallograph 
Microscope 


The Cadillac Motor Company this 
week installed a new metallographic 
microscope in its metallurgical labo- 
ratory, 

With this new instrument, a mi- 
croscopist can complete in thirty 
seconds a test which would require 
twenty minutes with the old design. 
He can determiné the physical state 
of crystals in structure to within 
the 100,000th part of an inch. He 
can completely take apart the mi- 
croscOpe and reassemble it in one 
minute, it is claimed. 

The metallographic microscope 
installed by Cadillac was designed 
and built by Bausch & Lomb Opti- 
cal Company, under the supervision 
of L. A. Danse, head of the metal-« 
lurgical department. Mr. Danse 
spent six years on the development 
of the design, and six months on 
the actual planning. Four months 
were required for construction. 

“I set out to build a metallo- 
graphic microscope which would be 
both aceurate and easily and quick- 
ly manipulated,” said Mr. Danse. 
“Heretofore we metallurgists have 
given much thought to accuracy, 
but have almost entirely neglected 
speed. High speed processes of 
manufacturing have been intro- 
duced into nearly all departments 
of automobile factories. I decided 
it was time that our department 
kept pace. 

“The outstanding feature of our 
new microscope is the fact that it 
can be adjusted instantly to its orig- 
inal position following a test. In 
other words, it is lined up positively 
instead of by trial and error for the 
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next test. The various units can be 
taken apart and reassembled in one 
minute. 

“High-speed work is further as- 
sured by the microscope, because the 
adjustments and arrangements for 
the whole optical system are so 
graduated that the manipulation of 
the specimen will be much easier 
and faster. AS example, by the mere 
touch of a button the path of light 
rays can be changed from the 
binocular eye piece to either a hori- 
zontal or vertical camera capable of 
shooting a picture magnified to 15,- 
000 times. 

“The new design of the micro- 
meter makes possible direct reading 
instead of computation. By attach- 
ing this new filar micrometer to the 
microscope the operator can rea 
almost instantly the crystal meas- 
urements of-a metal to the 100,000th 
part of an inch.” 

Steel springs and sponge rubber 
support the metallographic micro- 
scope, so as to absorb the vibration 
in the factory. The design is ex- 
tremely heavy and stiff, so that, 
owing to its rigidity and weight and 
the. manner of its support, the in- 
strument can be used even for high 
magnification when the factory is 
running at capacity. 

Cadillac executives regard the new 
microscope as one of the most im- 
portant contributions the metal- 
lurgical department of the automo- 
bile industry has seen in years. They 
feel that it is further assurance of 
the unusually high quality which 
characterizes Cadillac and La Salle 
cars. 





‘New H- P-M Hydraulic Press 


For Quantity Production 


The Hydraulic Press Manufactur- 
ing Company, Mount Gilead, O., an- 
nounces a new series of hydraulic 
presses, to be known as the H-P-M 
oil-pressure assembling presses, to 
be used chiefly as a quantity pro- 
duction machine for general. shop- 
pressing operations as required by 
practically every industry. The new 
H-P-M oil-pressure press take into 
consideration the time element on 
production jobs for the purpose of 
equalizing operations in “sequence, 
the makers state. 

It is an open gap type, which 
provides easy access to the work 
from both sides as well as the front. 
The press frame is one-piece cast- 
ing, with deep backbone section, giv- 
ing rigidity with no appreciable 
spring back under load 

Oil storage consists of a cavity 
provided in the upper section of the 
press frame. The oil is employed as 
both pressure fluid and lubricant. 

The power unit is completely in- 
closed. The pressure pumps are 
mounted on the press base plate, 
and are completely surrounded by 
the press pedestal. Complete access 
to interior is through openings on 
each side, which are normally cov- 
ered by plates. This inclosed ar- 
rangement not only makes for neat- 
ness, but also a 50 per cent. savings 
in floor space, it is explained. 

The operating system consists of a 
rotary type low-pressure oil pump, 
which advances the ram to the work 
more rapidly, and a radial type 





high-pressure oil pump for gener- 
ating the full working pressure to 
drive the press ram. Both are driven 
from one electric motor. 

There are two forward speeds—a 
rapid closing speed and a slower 
full-load pressing speed that is au- 
tomatically controlled through a 
single manually operated lever that 
controls speed of ram movement in 
either’ forward or reverse. Over- 
travel is impossible, as pump dis- 
charge is automatically diverted 
when extreme ram travel is reached. 
Due to the single control, the oper- 
ator can halt ram movement any- 
where between its neutral position 
and the extreme travel. It is only 
necessary for the operator to re- 
lease his hold on the lever to allow 
the ram to return to its neutral 
position, where it automatically 
stops, the pump maintaining merely 
sufficient pressure to support the 
weight of the press ram. 

The working pressure may be reg- 
ulated by a simple adjustable con- 
trol. 

These presses are designed for 
production speed in assembling, 
straightening, broaching, or any op- 
eration where rapid performance is 
required to facilitate ease in han- 
dling force fits and other assem- 
bling and disassembling operations 
in maintenance. 

Available in seven capacities, trom 
15 to 200 tons, with either square 
or extended beds. 
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